INTRODUCTION

The success of any contingency military operation
depends upon the quality and timeliness of its
contracting support. By definition, contingency
operations are unpredictable and require quick

and creative thinking. Access to information underlies
this ability to make sound, innovative business

decisions quickly.

That’s where the Defense Contingency Contracting
Handbook comes in.This pocket-sized, spiraled
handbook with its accompanying DVD and Website
is a consolidated source of tactical contingency
contracting information and is designed to help you,
the Contingency Contracting Officer (CCO), meet

the needs of whom you are supporting.

To ease use, its | | chapters, |5 critical item checklists,
and appendices are tabbed. An index also allows you
to quickly home in on

a specific topic.

The Defense Contingency Contracting Handbook and
additional tools are posted at:

http://www.acq.osd.mil/dpap/ccap/cc/jcchb

“This pocket-sized handbook and accompanying
DVD provide the essential information, tools,
and training for you to meet the challenges you

will face.”

— Mr. Shay D. Assad

Director, Defense Procurement and Acquisition Policy
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Current Contingency Contracting Team efforts include:
* Coordination with interagency partners

* Defense Contingency Contracting Handbook,

Version 3

* Defense Contingency Contracting Officer’s
Representative (COR) Handbook

* 3inl Tool for Field Ordering Officers
» Automated After Action Report for Contingency Y,/”

Contracting Officers B

* Expansion of training opportunities for CORs

EssenTiAL Tools,
INFORMATION, & TRAINING TO MEET
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Version 3 Improvements:
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