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PART 215—CONTRACTING BY NEGOTIATION

* * * * *

SUBPART 215.4--CONTRACT PRICING

* * * * *

215.404  Proposal analysis.

* * * * *

215.404-4  Profit.

* * * * *


(c)  Contracting officer responsibilities.

* * * * *



(2)  When using a structured approach, the contracting officer—

* * * * *




(C)  May use an alternate structured approach (see 215.404-73) when(




(1)  The contract action is(





(i)  Under $500,000[At or below the cost or pricing data threshold (see FAR 15.403-4(a)(1))];

* * * * *

215.404-76  Reporting profit and fee statistics.


(a)  Contracting officers in contracting offices that participate in the management information system for profit and fee statistics [must] send completed DD Forms 1547 on actions of $500,000 or more[that exceed the cost or pricing data threshold], where the contracting officer used either the weighted guidelines method, an alternate structured approach, or the modified weighted guidelines method, to their designated office within 30 days after contract award.

* * * * *


(c)  When [the contracting officer delegates] negotiation of a contract action over $500,000 [that exceeds the cost or pricing data threshold] has been delegated to another contracting agency (e.g., to an ACO), that agency shall[must] ensure that a copy of the DD Form 1547 is provided to the delegating office for reporting purposes within 30 days from[after] negotiation of the contract action.

* * * * *

PART 253—FORMS

* * * * *

253.215-70  DD Form 1547, Record of Weighted Guidelines Application.

* * * * *

 
(b)  General instructions.

* * * * *



(7)  For indefinite/delivery[-]type contracts, prepare a consolidated DD Form 1547 for annual requirements expected to exceed $500,000 [the cost or pricing data threshold].

* * * * *
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