
Business Intelligence (BI) Tool
Better Buying Power Analysis



n BI Tool Dashboard leverages existing data and provides 
users both standard and adhoc reports 

n BI Tool Dashboard has eight different report capabilities
n Better Buying Power Analysis report created specifically 

for FDEs
n Provides (near) real-time FPDS-NG data by agency, 

portfolio group and portfolio 
n Available for new awards and total dollars obligated for 

two years of data
n BI Tool continues to be updated

Business Intelligence (BI) Tool



Business Intelligence Tool Intro
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Procurement Data Analysis Dashboard Menu

Business Intelligence Tool Intro

Procurement Data Analysis Dashboard Menu



Better Buying Power  
Analysis ToolBetter Buying Power

Analysis Tool
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BBP Analysis Tool Main MenuBBP Analysis Tool Main Menu



Better Buying Power Analysis Tool ‐
Menu Options

• Four options (two choices to 
make) for each analysis 
category:
(a) New award and value or 
(b) All actions and obligations

• Portfolio group and portfolio 
views

• Additional filters available 
within each option
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n Four options (two choices 
to make) for each analysis 
category:

(a) New award and value or
(b) All actions and 
obligations

n Portfolio group and portfolio 
views

n Additional filters available 
within each option

Better Buying Power  
Analysis Tool - Menu Options



Examples

• First example shows a 
summary of new awards, 
by portfolio group
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n First example shows a 
summary of new awards, by 
portfolio group

Examples



Summary Example:
New Awards by Portfolio GroupsSummary Example: 

New Awards by Portfolio Groups
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Displays 
all 

portfolio 
groups

Filter 
Options

Filter Option
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Summary Example: 
New Awards by Portfolio Groups
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Summary Example:
New Awards by Portfolio Groups (Filtered)

Summary Example: 
New Awards by Portfolio Groups (Filtered)

8



Examples
Examples

• Second example shows 
Small Business actions, 
also by portfolio group
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n Second example shows Small 
Business actions, also by 
portfolio group



Small Business Example:
All Action by Portfolio Groups

Small Business Example:
All Actions by Portfolio Groups

• Data available ‐ # eligible actions and dollars; then # of actions, dollars, and 
percent of eligible for:
– Small business
– 8A actions
– Veterans
– Veterans Disabled 
– Women‐owned
– Hubzone

• Can filter by FY, date signed, agency name, PSC type, and portfolio group

n Data available - # eligible actions and dollars; then # of 
actions, dollars, and percent of eligible for:

• Small business
• 8A actions
• Veterans
• Veterans Disabled 
• Women-owned
• Hubzone

n Can filter by FY, date signed, agency name, PSC type, and 
portfolio group



Small Business Example:
All Action by Portfolio Groups (Filtered)

Small Business Example:
All Actions by Portfolio Groups (filtered)
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• Filtered by:
– FY2014
– Agency
– Transportation Services 

Portfolio Group

Small Business Example:
All Actions by Portfolio Groups (filtered)
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• Filtered by:
– FY2014
– Agency
– Transportation Services 

Portfolio Group

n Filtered by:
• Small business
• FY2014
• Agency
• Transportation Services 

Portfolio Group



Examples
Examples

• Final example shows 
Competition values for 
new awards, by portfolio
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n Final example shows 
Competition values for new 
awards, by portfolio



Completition Example:
New Awards by Portfolios
n Data available by portfolio group and portfolio:

• Number of eligible actions and dollars
• Number of actions, dollars, and percent of eligible for:

- Non-competitive actions
- Non-effective competitive actions
- Effective competitive actions

n Can filter by FY, date signed, agency name, PSC type, and 
portfolio group

Competition Example:
New Awards by Portfolios 

• Data available by portfolio group and portfolio:
– Number of eligible actions and dollars
– Number of actions, dollars, and percent of eligible for:

• Non‐competitive actions
• Non‐effective competitive actions
• Effective competitive actions

• Can filter by FY, date signed, agency name, PSC type, and portfolio group
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Competition Example:
New Awards by Portfolios (Filtered)

Competition Example:
New Awards by Portfolios (filtered)
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• Filtered by:
– Agency
– Administrative & Other 

Services Portfolio

Competition Example:
New Awards by Portfolios (filtered)
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• Filtered by:
– Agency
– Administrative & Other 

Services Portfolio

n Filtered by:
• Agency
• Administrative & Other 

Services Portfolio



Completition Example:
New Awards by Portfolios
n Send an email requesting access to the Business Intelligence 

Tool to Ms. Lisa Romney, janice.l.romney.civ@mail.mil.  
Include the following information:

• Name
• Email address
• Phone number
• Service/Agency or OSD Org (Like AT&L) 
• Office Name or Symbol
• CAC # (see picture below where to find CAC number)
• Date of IA training
• If a contractor, include a government POC name, email, phone

How to Get Access to the  
Business Intelligence Tool

• Send an email requesting access to the Business Intelligence Tool to 
Ms. Lisa Romney, janice.l.romney.civ@mail.mil.  Include the 
following information:
– Name
– Email address
– Phone number
– Service/Agency or OSD Org (Like AT&L) 
– Office Name or Symbol
– CAC # (see picture below where to find CAC number)
– Date of IA training
– If a contractor, include a government POC name, email, phone
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123456789012345 Number on back of CAC



Engineering & Tech Svcs Portfolio
FY14 Competition Values (pt1)Engineering & Tech Svcs Portfolio

FY14 Competition Values (pt 1)

16



Engineering & Tech Svcs Portfolio
FY14 Competition Values (pt2)Engineering & Tech Svcs Portfolio

FY14 Competition Values (pt 2)
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